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Getting Started

If you’re reading this guide, you probably already know how devastating this disease 
can be.

Colon cancer is the third most commonly diagnosed cancer and the second leading 
cause of cancer death in men and women combined in the United States. This 
means about one in every 20 people will be diagnosed with colon cancer.

By supporting the Colon Cancer Alliance, you’re helping us knock colon cancer 
out of the top three cancer killers. Without the support of our donors, fundraisers 
and sponsors, our lifesaving prevention, research support programs would not be 
possible.

You don’t need special skills or a fundraising background to hold a successful event – 
all you need is a few tips and a cause you feel strongly about. You’ll be surprised how 
many people will want to support you – you just have to ask!

We’ve put this guide together to give you some quick tips and examples to get you 
started.

We’re excited that you’re joining us in the fight and we’re here to help you be 
successful. Feel free to let us know what we can do!

For questions, please contact:

Please know that we’re here to help you with any questions you have as  
you plan your respective event. For all fundraising questions, please contact 
Alison Ornitz at aornitz@ccalliance.org or (202) 628-0123 ex. 109.?

mailto:aornitz%40ccalliance.org?subject=
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It Starts With You

To start off, ask yourself two questions:
l Why do I want to raise money?
l What am I good at?

You’re going to get a lot of questions. So the first thing is to 
know why you’re passionate about this cause and where 
the money is going. Do some research – find out what 
you’re supporting and how the funds are used. You can 
typically find an organization’s financial information on 
their website or through charity watchdog sites like Charity 
Navigator and the Better Business Bureau (BBB). Did we 
mention the Colon Cancer Alliance has a 4-star rating on 
Charity Navigator (for four consecutive years!) and is BBB 
certified?

Staying focused on why you started is the best way to stay 
successful when the going gets tough!

Secondly, know what you’re good at. By honing in on 
your strengths and skills, you can put together an event that is entertaining and 
successful!

Check out these past fundraisers:
l Driven + Athletic = 5K run
l Musical + Entrepreneurial = Piano concert fundraiser

Remember, it’s all about having fun and letting your supporters know why you care 
about this cause. If you don’t love what you’re doing, it’ll show. You’ll have a much 
better time doing something you love and potential participants/donors will see that 
too, and be more likely to give. 

Not sure where to start? The Colon Cancer Alliance’s Undy Run/Walk series is a 
great way to dip your toes in the fundraising pool. You can register individually 
or as a team and fundraise using a Colon Cancer Alliance managed online 
fundraising page. Check to see if an Undy Run/Walk event is coming soon to 
your area.

Did you know? 

You can easily view 
all of the Colon 

Cancer Alliance’s 
financial information 
and annual reports 

online.

T
IP

http://ccalliance.org/blog/10-year-old-raises-over-4-8k-for-pen-pal-she-never-met/
http://ccalliance.org/blog/blue-star-concert-hits-the-high-note-for-awareness/
http://www.undyrunwalk.org
http://www.undyrunwalk.org
http://www.ccalliance.org/about-us/financials/
http://www.ccalliance.org/about-us/financials/
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Planning 

Now that you know what you’ll be doing, it’s time to plan.

You may want to find a trusted group of friends you can rely on as a planning 
committee. Don’t be afraid to ask for help!

Ideally, start the planning process around six months in advance to give yourself lots 
of time to get organized and prepared. Pick a date and go for it!

Think about what you’ll need in advance. If you’re holding an event like a bake sale 
or car wash, you’ll need to immediately start reaching out to potential venues about 
availability. If you have a date in mind, be prepared to be flexible. Most venues need 
advanced noticed. Research whether you’ll need any special permits, for example, if 
you’re holding a memorial race.

Approaching Local Businesses
Once you have a date and a venue, approaching local businesses for sponsorships 
and/or donations is a good next step. Don’t be discouraged if you don’t get a “yes,” 
the first time you ask – the key to fundraising is to try, try, try and try again!

There are two main types of gifts to solicit:

l Monetary: This is a straightforward donation via check, cash or credit card.

l In-kind: Donation of a service or a product (such as photography, beverages, 
catering, etc.). This is a great option if there’s a business that wants to be 
involved, but can’t make a monetary donation. In-kind donations are tax-
deductible and the Colon Cancer Alliance will provide your in-kind supporters 
with documentation for tax purposes.

When you do solicit donations from businesses, be sure to make them feel 
appreciated. For example, you can include their logo on official event merchandise or 
thank them personally at the event. Be sure to send follow up thank you letters and 
let them know how their donation made the event successful!

Straight donations are the most cost effective because they can go directly to the 
cause as opposed to the covering event expenses.T
IP
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Online vs. Offline Fundraisers

While planning, you’ll need to decide whether you want to do an online or offline 
fundraiser. The difference between these two is how donations are collected.

l An online fundraiser uses a website or webpage 
to collect donations.

 For example, you can set up a Blue Star Tribute 
page through the Colon Cancer Alliance 
website. A Blue Star Tribute is an easy to set up 
fundraising page that you can customize with 
your own content, photos and personalized 
URL. You can also upload your address book and 
send emails to your contacts directly from your 
tribute’s champion center. 

l For an offline event, a fundraiser collects any cash, checks and other donations 
and then sends them via mail to the Colon Cancer Alliance office.

Many people wonder whether online or offline fundraising best fits their needs. In 
actuality, you can use both to achieve your goals. For those attempting their first 
fundraising venture, online fundraising is an easy way to get started! And for those 
interested in an offline fundraising event, online fundraising is a great and easy way 
to solicit donations before the event. 

Online fundraisers (including Blue Star Tributes) can be ongoing. This means that 
you can fundraise indefinitely, even if you have an offline event.

Interested in setting up a 
Blue Star Tribute? 
We’d love to help! 

Contact Alison Ornitz at 
aornitz@ccalliance.org or 
(202) 628-0123 ex. 109.

T
IP

http://www.ccalliance.org/memorial
http://cwww.ccalliance.org/memorial
mailto:aornitz%40ccalliance.org?subject=


Fundraising Toolkit    6

Making the Ask

Once you know what type of fundraiser you want to do, start reaching out to your 
networks. This can be anyone from family to friends to colleagues to businesses in 
your community and more.

Ask yourself: What do you want them to do? Knowing the type of event you’re 
planning can help narrow down who you want to reach out to and who you feel will 
attend or donate.

Unsure how to get started? Send emails and post your fundraiser idea on 
Facebook to see who’s interested.

Advertising
This is where your networks come in. Reach out to anyone and everyone. Ask local 
businesses to advertise your event through signs and word-of-mouth. Contact local 
media outlets and see if they will spread the word throughout the local community. 
But most of all, don’t underestimate the power of social media. Create a Facebook 
group and invite all your friends to join. Encourage people to repost your messages 
and like your page. Post statuses across all various social media platforms. You’ll 
reach a vast audience who might attend and/or donate to your cause. And best of all, 
it’s free!

Create a hash tag (ex. #BeatCRCParty) on social media about your event. Not 
only can you track who’s using it, but people can use it in their posts and get your 
event to trend. Be sure to add the #coloncancer hashtag to your tweet and to tag 
the Colon Cancer Alliance - find us at @CCAlliance!

Day of Logistics
After all the planning, long nights, sponsor/donor solicitation and advertising, the big 
day is finally here. Just remember you’ve done everything you can and don’t sweat 
the small stuff. There are bound to be hiccups here or there, but your event will be 
fantastic! By spreading awareness and raising funds, you’re already helping the Colon 
Cancer Alliance to fulfill its mission to knock colon cancer out of the top three cancer 
killers.

To combat day-of jitters, create a checklist for event festivities. Every task you 
accomplish will put your mind more at ease. 

T
IP

T
IP

T
IP

https://twitter.com/CCAlliance
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Why People Give

If you’re going to be asking for money, it’s important for you to understand why 
people give. We’ve adapted the following from the Network for Good’s “The Secret to 
Getting People to Give: 15 Reasons Why People Donate.”

If you know what motivates people to give, you’ll be better able to make the ask! Put 
yourself in your donors’ shoes and ask yourself: Why would I want to give to this 
cause?

Fundraising Truths: Why People Give
1. Someone I know asked me to give, and I wanted to 

help them

2. I felt emotionally moved by someone’s story

3. I want to feel I’m not powerless in the face of need and 
can help 

4. I want to feel I’m changing someone’s life

5. I feel a sense of closeness to a community or group

6. I need a tax deduction

7. I want to memorialize someone 

8. I was raised to give to charity - it’s tradition in my family

9. I want to be “hip,” and supporting this charity (i.e., wearing a yellow wrist band) 
is in style

10. It makes me feel connected to other people and builds my social network

11. I want to have a good image for myself/my company

12. I want to leave a legacy that perpetuates me, my ideals or my cause

13. I feel fortunate (or guilty) and want to give something back to others

14. I give for religious reasons

15. I want to be seen as a leader/role model

The number one 
reason people 
give is because 
someone they 
know asked. Don’t 
be afraid to reach 
out to friends, 
family, coworkers, 
neighbors, etc. 
You’ll never know 
unless you try!
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Resources

The Colon Cancer Alliance has fantastic materials that can be a great asset to 
your event. If you’re interested in the various Colon Cancer Alliance logos, they’re 
available for download on our website. Just make sure to reference our style guide 
for correct use. 

From pamphlets, to jewelry, to free downloadable materials, the Colon Cancer 
Alliance’s online store is a great place to look for event favors and educational 
materials.

And finally, if you’ve held an event, we want to hear about it! Email Alison Ornitz at 
aornitz@ccalliance.org with photos and details of your awesome fundraiser. We may 
even feature it on our website.

Donation Logistics
All checks should be made out to the Colon Cancer Alliance. If you receive cash, 
please purchase a money order, or write a check for the cash. All gifts should be 
mailed, along with a donation form to:

Colon Cancer Alliance
1025 Vermont Ave NW, Suite 1066
Washington, DC 20005

Questions?

Please know that we’re here to help you with any questions you have as  
you plan your event. For all fundraising questions, please contact Alison 
Ornitz at aornitz@ccalliance.org or (202) 628-0123 ex. 109.?

http://www.ccalliance.org/about-us/logo-guide/
http://www.ccalliance.org/about-us/logo-guide/
http://www.ccalliance.org/shop/
http://www.ccalliance.org/shop/
http://ccalliance.org/
mailto:aOrnitz%40ccalliance.org?subject=
mailto:aOrnitz%40ccalliance.org?subject=


I want to help those affected by colon cancer by supporting the 
Colon Cancer Alliance. Enclosed is my tax-deductible gift of:

o $500 o $250 o $100 o $50 o Other:

o My employer will match my gift. I have enclosed a matching gifts form.

o I would like to make a recurring monthly gift to the CCA in the amount of: 
$               for      o 6 months       o 12 months.

o I would prefer to make my gift by credit card. Please bill my credit card for the
amount indicated above:

o MasterCard o Visa o American Express o Discover

Card #: Exp. Date: CVV#:

Name as it appears on card:

Billing address: 

 City: State: Zip:

Email Address: 

Phone Number:

If you would like us to mail your receipt to a different address than the one pro-
vided above, please provide us with that address:

Street: 

 City: State: Zip: 

o I would like my gift to be used as a general donation to the Colon Cancer Alliance.
o I would like my gift to support Blue Hope Financial Assistance. 

If your gift is in honor or memory of an individual, please complete the following information:

o My gift is in honor of (name):

o My gift is in memory of (name):

o I would like the CCA to send a notification of this gift to:

Name:  Email address:

Street Address: 

City: State: Zip: 

o I would like my gift to be anonymous.

Make checks payable to:
Colon Cancer Alliance 

Please mail your completed 
form and gift to:

The Colon Cancer Alliance
1025 Vermont Ave, NW 
Suite 1066
Washington, DC 20005

For questions regarding 
donations, please call 
(202) 628-0123
or email info@ccalliance.org

Thank You!
From the beginning, the Colon 
Cancer Alliance has relied upon 
donations from groups and 
individuals who believe in our 
mission of helping colon cancer 
survivors live longer, better lives. 
Your contribution will provide 
funding to help us raise awareness 
about this cancer and provide 
patient support and education 
services that help over half a 
million people each year. 

You can also help by getting 
involved with the Colon Cancer 
Alliance as a volunteer. Please visit 
www.ccalliance.org to download 
a volunteer application and learn 
more.

You may also make your donation 
online at www.ccalliance.org.

Federal employees can give to the Colon Cancer Alliance through the Combined Federal 
Campaign (CFC). Our CFC number is: 32697.

The Colon Cancer Alliance is a proud member of Community Health Charities of America (CHC).

The Colon Cancer Alliance is a 501 (c) 3 non-profit organization. Tax ID #86-0947831.

Donation Form

(877) 422-2030         www.ccalliance.org
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